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Approved  Code  No.  257 
CODE  OF  FAIR  COMPETITION 

FOR  THE 

PRINTING   EQUIPMENT   INDUSTRY   AND   TRADE 

As  Approved  on  February  2,  1934 


OKDER 


Approving  Code  of  Fair  Competition  for  the  Printing  Equipment 

Industry  and  Trade 

An  application  having  been  duly  made  pursuant  to  and  in  full  com- 
pliance with  the  provisions  of  Title  I  of  the  National  Industrial 
Recovery  Act,  approved  June  16,  1933,  for  approval  of  a  Code  of 
Fair  Competition  for  the  Printing  Equipment  Industry  and  Trade, 
and  hearings  having  been  duly  held  thereon  and  the  annexed  report 
on  said  Code,  containing  findings  with  respect  thereto,  having  been 
made  and  directed  to  the  President : 

NOW,  THEREFORE,  on  behalf  of  the  President  of  the  United 
States,  I,  Hugh  S.  Johnson,  Administrator  for  Industrial  Recovery, 
pursuant  to  authority  vested  in  me  by  Executive  Orders  of  the  Presi- 
dent, including  Executive  Order  No.  6543-A,  dated  December  30, 
1933,  and  otherwise ;  do  hereby  incorporate  by  reference  said  annexed 
report  and  do  find  that  said  Code  complies  in  all  respects  with  the 
pertinent  provisions  and  will  promote  the  policy  and  purposes  of 
said  Title  of  said  Act;  and  do  hereby  order  that  said  Code  of  Fair 
Competition  be  and  it  is  hereby  approved;  provided,  however,  that 
the  provisions  of  Article  VII,  Sections  2  (c),  4  (e)  and  4  (f),  insofar 
as  they  prescribe  a  waiting  period  between  the  filing  with  the  Code 
Authority  and  the  effective  date  of  revised  price  lists  or  revised  terms 
and  conditions  of  sale  be  and  they  are  hereby  staj^ed  pending  my 
further  Order  either  within  a  period  of  sixty  days  from  the  effective 
date  of  this  Code  or  after  the  completion  of  a  study  of  open  price 
associations  now  being  conducted  by  the  National  Recovery  Admin- 
istration. 

Hugh  S.  Johnson, 
Administrator  for  Industrial  Recovery, 

Approval  recommended : 
W.  A.  Harriman, 

Division  Administrator, 

Washington,  D.C, 

February  2,  193If 

37671° 313-185 34       (151) 


REPORT  TO  THE  PRESIDENT 

The  President, 

The  White  Home. 
Sir:  This  is  a  report  on  the  Code  of  Fair  Competition  for  the 
Printing  Equipment  Industry  and  Trade,  the  hearing  having  been 
held  in  Washington  on  the  3d  day  of  October,  1933,  in  accordance 
■with  the  provisions  of  the  National  Industrial  Recovery  Act. 

PROVISIONS  AS  TO  HOURS  AND  AVAGES 

Employment  is  limited  to  8  hours  per  day  and  40  hours  per  week, 
■Nvith  the  excei)tion  of  those  employees  engaged  in  emergency,  main- 
tenance, or  repair  work,  and  the  exception  that  during  a  period  of 
concentrated  demand,  a  maximum  of  8  weeks  in  any  G  consecutive 
months  is  permitted  and  the  further  exception  that  a  tolerance  of 
10%  is  permitted  for  employees  engaged  in  care  and  maintenance 
of  plant  and  machinery  and  service  men.  Overtime  on  these  excep- 
tions wall  be  paid  for  at  one  and  one  half  times  the  normal  rate. 

Minimum  Avages  of  40  cents  per  hour  for  males  and  30  cents  per 
hour  for  females  are  established.  The  Administrator  will  call  a 
hearing  not  later  than  4  months  after  the  etfective  date  of  the  code 
for  the  ])in-pose  of  reconsideration  of  the  minimum  rate  foi-  females. 

ECONOMIC   EFFECT  OF  THE   CODE 

In  June  1933,  this  Industry  and  Trade  comprised  approximately 
530  concerns  and  employed  6,337  persons.  Since  the  adoption  of  the 
40-hour  week,  as  provided  in  this  code,  employment  has  increased  to 
7,142  i^ersons  in  September  1933,  or  an  increase  of  13%. 

The  invested  capital  of  the  Industry  and  Trade  is  about  $100,- 
000,000,  and  the  average  annual  value  of  its  products  over  four  years 
w^as  $61,000,000. 

Schedule  A  of  this  code,  for  the  disposition  of  used  and  obsolete 
printing  machinery  which  has  been  obstructing  the  market  for  new 
modern  machinery,  is  an  attempt  to  solve  a  situation  which  had  a 
depressing  effect  on  all  capital  goods  industry.  Under  this  schedule 
manufacturers  may  set  up  a  clearing  association  which  will  issue 
negotiable  certificates  of  value  for  this  machinery  and  will  also 
market  serviceable  used  machinery  to  prevent  demoralization  of  the 
jnarket  foi-  new  machinery. 

FINDINGS 

The  I)e])uty  Administrator  in  his  final  report  to  me  on  said  Code 
having  found  as  herein  set  forth  and  on  the  basis  of  all  the  proceed- 
ings in  this  matter: 
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I  find  that: 

(a)  Said  Code  is  well  designed  to  promote  the  policies  and  pur- 
poses of  Title  I  of  the  National  Industrial  Recovery  Act,  including 
removal  of  obstructions  to  the  free  flow  of  interstate  and  foreign 
commerce  which  tend  to  diminish  the  amount  thereof  and  will  pro- 
vide for  the  general  welfare  by  promoting  the  organization  of  indus- 
try for  the  purpose  of  cooperative  action  among  the  trade  groups, 
by  inducing  and  maintaining  imited  action  of  labor  and  management 
under  adequate  governmental  sanctions  and  supervision,  by  eliminat- 
ing unfair  competitive  practices,  by  promoting  the  fullest  possible 
utilization  of  the  present  productive  capacity  of  industries,  by  avoid- 
ing undue  restriction  of  production  (except  as  may  be  temporarily 
required),  by  increasing  the  consumption  of  industrial  and  agricul- 
tural products  through  increasing  purchasing  power,  by  reducing 
and  relieving  unemployment,  by  improving  standards  of  labor,  and 
by  otherwise  rehabilitating  industry. 

(b)  Said  Industry  and  Trade  normally  employs  not  more  than 
60,000  emploj^ees;  and  is  not  classified  by  me  as  a  major  industry. 

(c)  The  Code  as  approved  complies  in  all  respects  with  the  perti- 
nent provisions  of  said  Title  of  said  Act,  including  without  limita- 
tion Subsection  (a)  of  Section  3,  Subsection  (a)  of  Section  7,  and 
Subsection  (b)  of  Section  10  thereof;  and  that  the  applicant  gi'oup 
is  an  industrial  and  trade  association  truly  representative  of  the 
aforesaid  Industry  and  Trade;  and  that  said  association  imposes 
no  inequitable  restrictions  on  admission  to  membership  therein. 

(d)  The  Code  is  not  designed  to  and  will  not  permit  monopolies 
or  monoi^olistic  practices. 

(e)  The  Code  is  not  designed  to  and  will  not  eliminate  or  oppress 
small  enterprises  and  will  not  operate  to  discriminate  against  them. 

(f )  Those  engaged  in  other  types  of  the  economic  process  have  not 
been  deprived  of  the  right  to  be  heard  prior  to  approval  of  said  Code. 

(g)  Due  consideration  has  been  given  to  all  protests  filed  and 
revisions  made  to  conform  to  all  of  those  which  were  well  founded. 

For  these  reasons,  this  Code  has  been  approved  by  me. 
Respectfully, 

Hugh  S.  Johnson, 

Administrator, 
February  2,  1934. 


CODE  OF  FAIR  COMPETITION  FOR  THE  PRINTING 
EQUIPMENT  INDUSTRY  AND  TRADE 

Article  I — Pukposes 

To  effectuate  the  policy  of  Title  I  of  the  National  Industrial  Re- 
covery Act,  the  following  provisions  are  established  as  a  Code  of 
Fair  Competition  for  the  Printing  Equipment  Industry  and  Trade, 
and  shall  be  tlie  standard  of  fair  competition  for  this  Industrj^  and 
Trade,  and  shall  be  binding  upon  every  member  thereof. 

Article  II — Definitions 

The  term  ''  Printing  Equipment  Industry  and  Trade "  or  the 
term  "  Industr}^  and  Trade  ",  as  used  herein,  includes  the  building, 
manufacturing,  repairing,  selling,  importing  for  sale,  and  the  dis- 
tributing of  machinery,  equipment,  and  supplies  (except  as  noted 
below)  used  in  the  Graphic  Arts  Industry,  and  in  carton  plants, 
or  used  in  printing  or  lithographing  on  tin,  aluminum,  or  similar 
metals;  and  other  related  branches  or  subdivisions  thereof,  as  may 
from  time  to  time  be  included  under  the  provisions  of  this  Code, 
but  shall  not  include  any  branch  or  subdivision  thereof  for  which 
a  separate  code  of  fair  competition  has  been  or  may  be  approved 
by  the  President. 

The  term  "  Graphic  Arts  Industry  ",  as  used  herein,  is  defined 
to  mean  all  business  enterprises  engaged  wholly  or  in  part  in  tho 
art  of  preparing  for  representing  and/or  representing  objects 
through  mechanical  means  by  the  processes  of  printing  and  litho- 
graphing on  2>:^per,  cardboard,  or  similar  materials  and/or  by  addi- 
tional processes,  completing  the  printed  or  lithographed  materials 
into  finished  i)roducts.  The  sujiplies  intended  to  be  excluded  are 
paper  and  paper  products,  ink,  materials  for  elcctrotypers,  photo- 
engraver,  and  similar  platemaking  supplies;  and  cloth,  cordage,  glue, 
and  similar  bindery  supplies;  and  printers'  rollers. 

The  term  "  Employee  ",  as  used  herein,  includes  any  person  en- 
gaged in  anj'  phase  of  the  Industr}'  and  Trade,  in  any  capacity  in 
the  nature  of  employee,  iri'espective  of  the  method  of  payment  of 
his  compensation. 

The  term  ''  Emplo3'er  ",  as  used  herein,  includes  anyone  for  whose 
benefit  such  an  employee  is  so  engaged. 

The  term  *'  Member  of  the  Inchistry  and  Trade  ",  as  used  herein, 
includes  anyone  engaged  in  the  Industry  and  Trade  as  above  de- 
fined, either  as  employer  or  on  his  own  behalf. 

The  term  "  Member  of  the  Code  ",  as  used  herein,  includes  any 
Member  of  the  Industry  and  Trade  who  shall  expressly  signify 
assent  to  this  Code. 
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The  term  "  Person  ",  as  used  herein,  shall  include,  but  without 
limitation,  natural  persons,  partnerships,  associations,  trusts,  trustees 
in  bankruptcy,  receivers  and  corporations. 

The  term  "  EtTective  Date  ",  as  used  herein,  means,  and  this  Code 
shall  become  effective  on,  the  fifteenth  (15)  day  after  its  approval 
by  the  President  of  the  United  States. 

The  term  "Administration  ",  as  used  herein,  means  the  National 
Recovery  Administration. 

The  term  "Administrator  ",  as  used  herein,  means  the  Adminis- 
trator for  Industrial  Recovery. 

The  term  "Act ",  as  used  herein,  shall  mean  Title  I  of  the  National 
Industrial  Recovery  Act. 

The  term  "Association ",  as  used  herein,  means  the  National 
Printing  Equipment  Association,  Inc. 

Article  III — Hours 

1.  (a)  On  and  after  the  effective  date  of  this  Code,  employees  in 
the  Industry  and  Trade,  except  as  hereinafter  provided,  shall  not  be 
employed  in  excess  of  forty  (40)  hours  per  week;  nor  more  than 
six  (6)  days  per  week,  nor  more  than  eight  (8)  hours  in  any  one  (1) 
day,  provided,  however,  that  during  any  period  in  which  a  concen- 
trated demand  upon  any  division  of  any  plant  in  the  Industry  and 
Trade  shall  place  an  unusual  and  temporary  burden  upon  its  facili- 
ties, emploj'ees  of  such  division  may  be  permitted  to  work  not  more 
than  forty-eight  (48)  hours  per  week,  provided  further,  however, 
that  this  exception  shall  not  apply  in  more  than  eight  (8)  weeks 
of  any  six  (6)  consecutive  calendar  months'  period.  There  shall  be 
a  tolerance  of  not  to  exceed  ten  (10)  percent  of  the  above  limitations 
for  employees  engaged  in  the  care  and  maintenance  of  plant  and 
machinery,  delivery  service  men,  stock,  order,  reviewing  and  receiv- 
ing clerks  and  shipping  crews,  with  payment  of  overtime  at  the  rate 
of  time  and  one  half  for  such  tolerance,  provided,  however,  that 
where  in  any  case  an  employee  works  in  excess  of  eight  (8)  hours 
per  day,  or  more  than  forty  (40)  hours  in  any  one  (1)  week,  time 
and  one  half  shall  be  paid  for  the  excess  hours  worked.  The  max- 
imum hours  fixed  in  this  paragraph  (a)  shall  not  apply  to  any  em- 
ployee on  emergency  maintenance  or  emergency  repair  work  involv- 
ing breakdowns  or  protection  of  life  or  property,  but  in  any  such 
special  case  at  least  one  and  one  half  times  his  normal  rate  shall  bo 
paid  for  hours  worked  in  excess  of  the  maximum  hours  herein 
provided. 

(b)  The  limitations  as  to  hours  of  labor  shall  not  apply  to  execu- 
tives, factory,  and  office  supervisory  employees  (not  including  work- 
ing foremen),  and  technical  engineers,  commercial  outside  salesmen, 
and  field-service  men  who  receive  more  than  thirty-five  ($35.00)  dol- 
lars per  week,  and  watchmen,  provided  that  watchmen  shall  not  be 
employed   inoi-e  tlian  fifty-six    (56)   hours  in  an}^  one    (I)    woek. 

Article  IV — Wages 

1.  (a)  No  male  factory  employee  shall  be  paid  less  tlian  at  the  rate 
of  forty  (40)  cents  per  hour  and  no  female  factory  employee  shall  be 
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paid  less  than  at  the  rate  of  thirt}^   (30)  cents  per  hour,  except  as 
follows : 

(b)  Whenever  males  and  females  perform  substantially  the  same 
duties  under  substantially  the  same  conditions,  this  Code  shall  assure 
equal  pay  for  equal  woi-k  and  equal  opportunity  for  equal  ability 
regardless  of  sex. 

(c)  No  reduction  shall  be  made  in  the  rates  higher  than  the  mini- 
mum rates  provided  for  in  the  preceding  paragraph  (a)  of  Section 
1  of  this  Article,  to  compensate  an  employer  for  any  rearrangements 
he  maj^  be  required  to  make  to  comply  with  the  minimum  rates  for 
the  groups  specified  in  the  preceding  paragraph  (a)  of  Section  1 
of  this  Article.  To  the  extent  practicable  the  differentials  now  exist- 
ing between  unskilled,  semiskilled,  and  skilled  labor  shall  bo  main- 
tained or  safeo:uardea,  according  to  the  conditions  existing  in  the 
various  localities,  where  ^Members  of  the  Industry  and  Trade  con- 
duct their  business. 

(d)  No  accounting  or  other  employee  not  covered  by  the  preceding 
provisions  of  this  Section  1  of  this  Article  shall  be  paid  less  than  at 
the  rate  of  fifteen  ($15.00)  dollars  per  week,  provided,  however,  that 
office  girls,  office  boj^s,  and  messengers  may  be  paid  not  less  than 
eight}'  (80)  percent  of  such  minimum  wages,  provided  that  the  total 
number  of  such  employees  shall  not  exceed  in  an}^  calendar  month 
five  (5)  percent  of  the  total  number  of  all  employees  of  said  em- 
ployer; provided,  however,  any  emplo3^er  employing  forty  (40)  em- 
ployees or  less  in  his  place  of  business  or  any  employer  employing 
no  more  than  forty  (40)  employees  in  any  branch  office,  sales  office, 
or  warehouse  may  have  two  (2)  such  employees  in  each  such  place 
of  business,  branch  office,  sales  office,  or  warehouse. 

(e)  Nothing  in  this  Article  IV  shall  apply  to,  or  affect  any  em- 
ployee apprenticed  to  any  employer  by  an  indenture  made  in  pur- 
suance of  the  laws  of  any  State  of  the  United  States,  or  by  a  writ- 
ten contract  under  any  apprentice  system  established  and  maintained 
by  any  employer,  but  all  existing  and  future  apprentice  contracts 
shall  be  filed  with  the  Code  Authority.  The  term  "  apprentice " 
means  an  employee,  usually  a  minor,  who  agree  to  serve  an  em- 
ployer for  a  certain  stated  period  of  time  at  predetermined  wagCvS 
for  the  period  in  order  to  learn  the  trade. 

(f)  A  hearing  shall  be  called  by  the  Administrator  not  later  than 
four  (4)  months  after  the  effective  date  for  the  purpose  of  recon- 
sideration of  the  minimum  rates  for  females  provided  in  Section 
1  (a)  of  this  Article  IV. 

(2)  This  Article  establishes  a  minimum  rate  of  pay  which  shall 
apply,  irrespective  of  whether  an  employee  is  actually  compensated 
on  a  time  rate,  piecework,  or  other  basis. 

(3)  No  emplovee  shall  be  classified  in  one  of  the  foregoing  ex- 
cepted classes  (Articles  III  and  IV)  unless  he  performs  functions 
identical  with  those  performed  bv  emplovees  thus  classified  on  June 
16th,  1933. 

(4)  No  person  under  sixteen  (16)  years  of  age  shall  be  employed 
in  the  Industry  and  Trade,  nor  anyone  under  eighteen  (18)  years 
of  age  at  operations  or  occupations  hazardous  in  nature  or  detri- 
mental to  health.  The  Code  Authority  shall  submit  to  the  Adminis- 
trator before  March   1,  1934,  a  list  of  such  occupations.     In  any 
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State  an  employer  shall  be  deemed  to  have  complied  Avith  this  pro- 
vision if  he  shall  have  on  file  a  certificate  or  permit  duly  issued  by 
the  Authority  in  such  State  empoAvered  to  issue  employment  or  age 
certificates  or  permits,  showing  that  the  employee  is  of  the  required 
age. 

Article  V — Code  Administration 

To  further  effectuate  the  policies  of  the  Act,  a  Code  Authority  is 
hereby  set  up  to  cooperate  with  the  Administrator  in  the  adminis- 
tration of  this  Code. 

Organization  and  Constitution  of  Code  Authority: 

1.  The  Code  Authority  shall  consist  of  the  Executive  Committee 
of  the  Association  (as  that  Connnittee  is  from  time  to  time  con- 
stituted, provided,  however,  that  unless  some  other  provision  be 
approved  by  the  Administrator,  the  Executive  Committee  of  the 
Association  shall  be  composed  of  not  less  than  five  (5)  nor  more 
than  seven  (7)  members).  To  the  Code  Authority,  as  so  constituted 
and  established,  there  may  be  added  such  additional  member  or 
members  not  to  exceed  two  (2)  as  the  Administrator  may  at  any 
time  decide  to  be  properly  proportional  (according  to  such  infor- 
mation as  he  may  require  nonmembers  of  the  Association  to  furnish) 
and  to  be  selected  by  and  to  represent  Members  of  the  Industry  and 
Trade  who  are  not  members  of  the  Association,  which  member  or 
members  shall  be  selected  by  some  fair  and  satisfactory  method  to 
be  devised  by  the  Code  Authority  and  approved  by  the  Adminis- 
trator. The  Administrator,  in  his  discretion,  may  appoint  not  more 
than  three  (3)  members,  without  vote,  as  his  representatives  or 
as  representatives  of  such  groups  or  interests  as  he  may  specify. 

2.  AH  Members  of  the  Industry  and  Trade  participating  in  or 
sharing  the  benefits  of  the  activities  of  the  Code  Authority  shall 
bear  a  proportionate  share  of  the  costs  of  any  amendments  to  this 
Code  and  of  the  expenses  of  the  administration  of  the  Code,  which 
proportion  shall  be  based  upon  the  number  of  emplo^^ees  of  each 
Member  of  the  Industry  and  Trade,  or  u])on  such  other  fair  and 
equitable  basis  as  the  Code  Authority  may  specify,  subject  to  review 
by  the  Administrator,  and  such  funds  shall  be  collected  and  ad- 
ministered by  and  through  the  machinery  of  the  Association,  as  tlie 
agency  of  the  Code  Authority. 

3.  Each  trade  or  industrial  association  or  cor])oration  directly  or 
indirectly  participating  in  the  selection  or  activities  of  the  Code 
Authority  shall:  (1)  Impose  no  inequitable  restrictions  on  member- 
ship, and  (2)  submit  to  the  Administrator  true  copies  of  its  articles 
of  association,  bylaws,  regulations,  and  any  amendments  when  made 
thereto,  together  with  such  other  information  as  to  membership, 
organization,  and  activities  as  the  Administrator  may  deem  necessary 
to  effectuate  the  purposes  of  the  Act. 

4.  In  order  that  the  Code  Authority  shall  at  all  times  be  truly 
representative  of  the  Industry  and  Trade  and  in  other  respects  com- 
ply with  the  provisions  of  the  Act,  the  Administrator  may  provide 
such  hearings  as  he  may  deem  proper;  and,  thereafter,  if  he  shall 
find  that  the  Code  Authority  is  not  truly  representative,  or  does  not 
in  other  respects  comply  with  the  provisions  of  the  Act,  may  require 
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an  appropriate  modification  in  the  method  of  selection  of  the  Code 
Authority. 

5.  If  the  A(hnini.strator  shall  determine  that  any  action  of  the 
Code  Aiithorit}'  or  any  airency  thereof  is  unfair  or  unjust  or  contrary 
to  the  public  interest,  the  Administrator  may  rec[uire  that  such 
action  be  suspended  for  a  period  of  not  to  exceed  thirty  (30)  days 
to  afford  an  ojiportunity  for  investigation  of  the  merits  of  such 
action  and  further  consideration  by  such  Code  Authority  or  agency 
pending  final  action  which  shall  be  taken  only  upon  approval  by  the 
Administi-ator. 

Artttlk  VI — Dfi'ies  and  Powers 

The  Code  Authority  shall  have  tlie  following  duties  and  })0\vers 
to  the  extent  permitted  by  the  Act. 

1.  It  shall  be  empowered  to  obtain  from  Members  of  the  Industry 
and  Trade  and  to  submit  to  the  Administrator  such  reports  in  re- 
spect to  wages,  hours  of  labor,  number  of  employees,  and  other 
conditions  of  employment,  and  in  respect  to  production,  capacity, 
prices,  costs  and  stocks,  as  the  Code  Authority  may  specify  or  as  the 
Administrator  may  require:  and  in  addition  to  the  information 
thus  required  to  be  submitted  to  the  Code  Authority,  there  shall  be 
furnished  to  governmental  agencies  such  statistical  information  as 
the  Administrator  may  deem  necessary  for  the  purposes  recited  in 
Section  3  (a)  of  the  Act. 

All  statistical  data  or  information  fui'uished  by  any  Member  of 
the  Industry  and  Trade  in  accordance  with  the  foregoing  provi- 
sions shall  be  collected  and  kept  in  a  confidential  manner  and  the 
reports  of  the  individual  Members  of  the  Industry  and  Trade  so 
collected  shall  not  be  divulged  to  any  other  ^Member  of  the  Industry 
and  Trade  or  to  anyone  else  not  entitled  thereto,  except  insofar  as 
such  disclosure  may  be  necessary  for  effective  administration  and 
enforcement  of  the  provisions  of  this  Code. 

2.  It  shall  be  empowered  to  insure  the  execution  of  the  provisions 
of  this  Code  and  provide,  in  cooperation  Avith  the  Administrator, 
for  the  compliance  of  the  Members  of  the  Industry  and  Trade  with 
the  provisions  of  the  Code  and  of  the  Act. 

3.  To  adopt  bylaws  and  rules  and  regulations  for  its  procedure 
in  the  administration  of  this  Code,  and  to  use  such  trade  associa- 
tions and  other  agencies,  and  to  delegate  to  them  such  of  its  jiowers 
and  duties  hereunder,  as  it  may  deem  necessary  for  the  elFective 
accomplishment  of  its  activities  provided  for  herein,  provided  that 
nothing  herein  shall  relieve  the  Code  Authority  of  its  duties  or 
responsibilities  and  that  such  trade  associations  and  agencies  shall 
at  all  times  be  subject  to  and  comply  with  the  provisions  hereof. 

4.  All  Members  of  the  Industry  and  Trade  shall  keep  such  ade- 
quate accounting  and  other  records  as  will  enable  them  to  prepare 
and  furnisli  all  data  and  information  which  may  be  required  of 
them  pursuant  to  the  foregoing  provisions. 

5.  The  Code  Authority  shall  have  among  its  duties,  but  without 
limitation  on  the  foregoing,  that  of  investigating  complaints  from 
Members  of  the  Industry  and  Trade  respecting  ])rices  or  practices 
that  are  demoralizing  or  destructive  to  the  Industry  and  Trade,  or 
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that  tend  to  create  a  monopoly ;  and  if  such  prices  or  practices  are 
found  to  exist,  the  Code  Autliority  shall  report  the  facts  to  the 
proper  authority. 

Article  VII — Unfair  Competitive  Practices 

Unfair  competition  of  any  Member  of  the  Industry  and  Trade 
shall  be  deemed  to  comprise  any  of  the  following  acts  or  practices : 

1.  Any  and  all  noncompliance  with  this  Code. 

2.  AYilfuIly  selling  or  offering  to  sell  any  machinery  and/or 
equipment  and/or  supplies  at  a  price  or  upon  terms  or  conditions 
that  will  result  in  the  customer  paying  to  the  seller  for  the  goods 
received,  less  than  their  ascertainable  cost,  to  be  determined  accord- 
ing to  sound  principles  (a  guide  to  which  appears  in  Exhibit  B 
attached  hereto)  except  that  a  Member  of  the  Industry  and  Trade 
may  sell  below  his  oAvn  cost  to  meet  the  price  of  a  lower-cost  com- 
petitor. Any  changes,  hereafter  made,  in  Exhibit  B  shall  be  subject 
to  the  approval  of  the  Administrator.  This  clause  shall  not  apply 
to  bona  fide  discontinued  lines. 

(a)  Every  manufacturer,  dealer  and  importer  shall  establish  his 
own  list  prices  for  his  machinery  and  equipment  and  the  list  prices 
for  regularly  listed  machinery  and  equipment  shall  be  filed  with  the 
Association  as  the  agency  for  the  Code  Authority  not  later  than 
fifteen  (15)  days  after  the  effective  date  of  this  Code  and  they  shall 
become  effective  on  the  date  filed.  The  list  prices  so  filed  shall 
remain  in  effect  and  no  deviation  may  be  made  from  them,  until 
changes  are  made  as  provided  in  Section  (c)  following.  It  shall  be 
considered  an  unfair  trade  practice  for  any  Member  of  the  Industry 
and  Trade  to  sell  any  such  machinery  and/or  equipment  at  prices 
below  those  filed  by  him  with  the  Association,  and  then  in  effect. 

(b)  The  Association  may  furnish  a  copy  of  any  price  list  so  filed 
vrith  it  to  any  manufacturer,  dealer,  or  importer  within  the  Industry 
and  Trade  who  makes  written  application  therefor  and  who  manu- 
factures or  deals  in  machinery  and/or  equipment  similar  to  that 
covered  by  the  price  list  applied  for,  and  the  Association  shall  hold 
all  such  price  lists  so  filed  with  it  available  at  all  times  for  inspection 
by  any  Member  of  the  Industry  and  Trade  and  by  any  purchaser  or 
prospective  purchaser. 

(c)  In  order  to  effect  changes  in  the  prices  filed  as  provided  in 
(a)  above,  the  manufacturer,  dealer  and  importer  shall  file  notice  of 
change,  including  a  schedule  of  new  prices,  with  the  Association  at 
its  head  office,  and  the  new  price  shall  become  effective  five  (5)  days 
after  filing.^ 

3.  (a)  Making  any  trade-in  allowance  for  used  or  second-hand 
machinery  or  equipment  accepted  in  trade  as  part  payment  for  new 
machinery  or  equipment  in  excess  of  the  value  of  such  used  or 
second-hand  machinery  or  equipment,  such  value  to  be  determined 
pursuant  to  methods  of  value-determination  or  rules  and  regulations 
therefor,  to  be  formulated  by  the  Code  Autliority,  or  if  it  so 
determines,  b}'^  the  Executive  Committee  of  the  Association  as  the 
agency  of  the  Code  Authority,  and  to  be  approved  by  the  Admin- 
istrator; provided  that,  pending  such  approval  by  the  Administrator 

^  See  paragraph  2  of  Order  approving  this  Code. 
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on  in  the  event  of  subsequent  withdrawals  or  suspensions  of  such 
approval,  oarh  Member  of  the  Industry  and  Trade  may  accept  in 
trade  used  or  secojubhand  machinery  or  equipment  at  such  values 
as  such  Meuiber  nun'  determine  from  time  to  time. 

(b)  No  used  or  second-hand  machinery  or  equipment  so  accepted 
in  trade  shall  be  disposed  of  (unless  it  is  scrap})ed)  for  less  than  the 
amount  allowed  therefor  and  determined  pursuant  to  the  foregoing 
provisions  of  this  Section  plus  all  costs  of  handling  and  recondition- 
ing, provided,  that  should  there  be  such  a  decline  in  the  general 
market  prices  for  macliinerj'  or  eciuipment,  subsequent  to  six  (6) 
months  after  the  effective  date,  as  would  make  the  operation  of  this 
paragraph  (b)  of  this  Section  inequitable  or  unjust,  the  Adminis- 
trator mav,  ui)on  application  of  the  Code  Authority  or  of  any  directly 
affected  Member  of  the  Industry  and  Trade,  after  such  notice  and 
hearing  as  the  Administrator  may  prescribe,  grant  such  suspension 
of,  or  make  such  exception  to,  the  provisions  of  this  paragraph  (b) 
as  in  his  judgment  justice  requires. 

(c)  Members  of  the  Industry  and  Trade  shall  furnish  to  the  Code 
Authority,  at  such  times  and  in  such  foi'm  as  it  may  require,  such 
sworn  reports  as  may  be  necessary  to  ascertain  the  compliance  by 
such  jMembers  with  the  provisions  of  this  Section  -^n 

(d)  None  of  the  provisions  of  this  Section  3  shall  apply  to  roll-fed 
presses  which  print  from  curved  stereotype  plates  and  which  are 
generally  used  for  printing  the  black  and  white  sections  of  daily 
newspapers. 

4.  Terms  of  Sale. — Selling  machinery  and/or  equipment: 

(a)  On  terms  of  less  than  twent3'-five  (25)  percent  of  the  list 
prices  in  cash  and  liquidation  of  the  residual  indebtedness  in  sub- 
stantially equal  consecutive  monthly  payments,  not  to  exceed  twenty- 
four  (24)  in  number:  the  first  deferred  payment  shall  mature  within 
one  (1)  month  from  the  date  on  which  the  machinery  and/or  equip- 
ment is  ready  for  operation  or  use  and  each  one  of  the  said  payments 
shall  be  represented  by  purchase-mone}'  notes  or  other  form  of 
security,  bearing  interest  at  the  rate  of  not  less  than  six  (6)  percent 
per  annum,  when  permitted  by  law,  and  when  not,  at  the  legal  rate 
of  interest. 

(b)  Except  that  in  the  case  of  an  alretiJy  establishetl  business  witii 
satisfactory  credit  standing,  a  numufacturer,  dealer,  or  inijiorter 
ma}'',  M'ithin  his  own  discretion  extend  terms  of  not  less  than  fifteen 
(15)  percent  in  cash  of  the  list  prices  and  liquidation  of  the  I'esidual 
indebtedness  in  substantially  equal  consecutive  monthly  i^ayments, 
not  to  exceed  thirty-six  (3C)  in  number;  the  first  deferred  payment 
shall  mature  within  one  (1)  niontii  from  the  date  on  which  the 
machinery  and/or  equii>ment  is  ready  for  o})erati()n  or  use  and  each 
one  of  the  said  pavmcnts  shall  be  represented  by  purcliase-money 
notes  or  other  form  of  security,  bearing  interest  at  the  rate  of  not 
less  than  six  (6)  percent  per  annuui,  when  permitt'.Hl  by  law,  and 
wdien  not,  at  the  legal  rate  of  interest. 

(c)  In  transactions  involving  trade-in  allowance  for  u.^ed  macliin- 
er}^  and/or  equipment,  tlie  percentage  of  cash  ]iayments  outlined  in 
(a)  and  (b)  above  shall  be  calculated  on  the  list  prices  after  de- 
ducting the  trade-in  allowance. 
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(d)  To  avoid  unsatisfactory  and  unsonnd  i)ractices,  in  cases 
where  credit  is  extended  for  supplies  of  a  consumable  nature,  repair 
parts,  and  service  for  machinery  and  equipment,  settlement  shall 
be  due  not  later  than  the  fifteenth  (15th)  clay  of  the  month  following 
shipment.  Such  accounts  not  paid  within  sixty  (60)  claj's  from  the 
date  of  shipment  should  be  subjected  to  an  interest  charge  at  the  rate 
of  at  least  six  (G)  percent  per  annum  when  permitted  by  law,  and 
when  not,  at  the  legal  rate  of  interest,  and  said  interest  should  be 
computed  on  each  account  from  the  time  the  account  becomes  past 
due;  if  not  paid  within  ninety  (90)  days  from  date  of  shipment, 
further  extension  of  credit  to  such  delinquent  shall  be  forfeited 
within  the  discretion  of  the  manufacturers,  dealers,  and  importers. 

(e)  Rates  and  terms  of  discounts  for  prompt  payment  may  be 
established  by  any  manufacturer,  dealer,  or  importer,  and,  if 
presently  established,  schedules  thereof,  shall  be  filed  not  later  than 
fifteen  (15)  days  after  the  effective  date  of  this  Code,  and  the}"  shall 
become  effective  on  the  date  filed  with  the  Association  as  the  agency 
for  the  Code  Authority.  Any  such  rates  and  terms  thereafter 
established  by  any  manufacturer,  dealer  or  importer  shall  be  filed  in 
like  manner  with  the  x4.ssociation  and  shall  become  effective  not  later 
than  five  (5)  days  after  such  filing.  Such  rates  and  terms  of  dis- 
counts shall  not  be  exceeded  by  the  Member  of  the  Industry  and 
Trade  who  files  them  prior  to  the  filing  by  him  of  revised  schedules 
with  the  head  office  of  the  Association  as  provided  in  paragraph 
(f)  of  this  article.  Upon  written  application  by  any  manufacturer, 
dealer,  or  importer,  within  the  Industry  and  Trade,  the  Association 
may  furnish  to  such  applicants  a  copy  of  such  discount  schedules, 
and  the  Association  shall  hold  all  such  discount  schedules  so  filed 
with  it  available  at  all  times  for  inspection  by  any  Member  of  the 
Industry  and  Trade  and  by  any  purchaser  or  prospective  purchaser.*- 

(f )  In  order  to  affect  changes  in  the  rates  and  terms  of  discounts 
filed  as  provided  in  (e)  above,  the  manufacturer,  dealer,  or  importer 
shall  file  notice  of  change,  including  a  schedule  of  new  discount  rates, 
with  the  Association,  at  its  head  office,  and  the  new  rates  shall  become 
effective  five  (5)  days  after  filing.^ 

5.  Any  false  or  misleading  advertising,  guarantee,  or  claim  con- 
cerning a  product. 

6.  Any  malicious  statements  in  defamation  of  a  competitor's  prod- 
uct, personnel,  credit,  or  financial  responsibility. 

7.  Compelling  the  purchase  of  a  group  of  products  as  a  considera- 
tion of  purchase  of  one  or  more  products. 

8.  Selling  rebuilt,  reconditioned,  overhauled,  or  used  products  aa 
and  for,  new. 

9.  Fictitious  bidding  for  the  purpose  of  deceiving  competitors  or 
purchasers,  or  any  attempt — through  connivance — to  have  all  bids 
rejected  to  the  end  that  a  more  advantageous  position  may  be  secured 
in  new  bidding. 

10.  No  Member  of  the  Industry  and  Trade  shall  .sell  a  machine 
or  parts  therefor,  copied  or  duplicated  by  such  Member  of  the  In- 
dustry and  Trade  from  a  machine  or  parts  therefor,  made  by  an 

•  See  paragraph  2  of  Older  approving  this  Code. 
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established  manufaeturer  of  ijrintinjj:  machinen'.  at  a  selling  price 
under  the  seller's  asc-ertainable  cost. 

11.  Usin<r  concealed  subsidiaries  or  agents,  ostensibly  independent, 
to  secure  competitive  advantage. 

12.  Lavish  entertainment  of  customers  or  prospective  customers, 
their  employees,  or  others  acting  for  them. 

13.  Enticing  away  employees  of  competitors  with  a  view  of  ham- 
pering or  embarrassing  competitors  in  the  conduct  of  their  business. 
Nothing  in  this  paragra})h  will  prevent  any  emplo^'ee  from  offering 
his  services  to  a  competitor  or  prevent  an}'  employer  from  employing 
an  emplo3'ee  of  another  Member  of  the  Industry  and  Trade  when 
the  initiative  of  such  change  of  employment  is  taken  by  the  employee. 

14.  Procuring  the  business  or  trade  secrets  of  competitors  by  es- 
pionage or  by  bribing  their  employees  or  others,  or  by  similar  means. 

15.  Threats  to  the  trade  and  others  of  suits  for  patent  infringe- 
ment arising  from  the  sale  of  alleged  infringing  products  of  com- 
petitors, such  threats  not  being  made  in  good  faith  Init  for  the 
purpose  of  intimidating  the  trade  and  hampering  competition. 

16.  Obliterating,  removing,  damaging,  or  destroying,  or  altering, 
or  tampering  in  any  manner  Avith  trade  names  or  trade  marks,  or 
serial  nunil)ers  of  jn-oducts  with  the  intent  of  destroj'ing  the  identity 
of  origin  of  manufacture  and  misrepresenting  such  products ;  or  the 
imitation  of  trade  marks,  trade  names,  slogans,  or  other  marks  of 
identification  of  competitors. 

17.  False  claims  by  a  dealer  in  domestic  products  of  being  an  im- 
porter, or  by  a  dealer  of  being  a  manufacturer,  or  by  a  manufacturer 
of  some  product  of  being  also  the  producer  of  the  raw  material  en- 
tei'ing  into  the  manufacture  of  said  product. 

18.  Securing  in  any  unfair  manner  customer's  or  prospective  cus- 
tomer's signature  to  a  contract  through  representation  that  it  is 
merely  an  order  on  approval  or  otherwise. 

19.  Maliciously  inducing  or  attempting  to  induce  the  breach  of  an 
existing  contract  between  competitors  and  their  customers,  or  inter- 
fering with  or  obstructing  the  performance  of  any  such  contract  or 
contractual  duties  or  services  with  the  purpose  and  effect  of  hamper- 
ing, injuring,  or  embarrassing  competitors  in  their  business. 

"20.  Directly  or  indirectly  tampering  with  or  misad justing  a  com- 
petitor's products  in  order  to  discredit  them  with  a  customer. 
21.  For  the  purpose  of  hampering  or  eliminating  competition  : 

(a)  The  granting  of,  or  agreement  to  grant,  any  secret  or  unearned 
allowance,  rebate,  refund,  commission,  or  discount,  whether  in  the 
form  of  money,  by  cancellation  of  notes  or  accounts  without  payment, 
or  otherwi.se,  or  extending  to  certain  purchasers  special  services, 
privileges,  or  concessions  not  extended  to  all  purchasers  of  same  class. 

(b)  Permitting  purchasers  to  retain  without  charge  nuichines 
and/or  equipment  or  any  part  thereof  for  which  an  allowance  has 
been  made. 

(c)  Furnishing  of  material  or  labor  or  incurring  other  expense 
without  adequate  and  proper  charge. 

(d)  Furnishing,  without  charge,  inspection,  erection,  adjustment, 
or  other  service  for  which  a  charge  should  ordinarily  be  made;  or 
furnishing  such  services,  etc.,  at  less  than  an  adequate  and  proper 
charge. 
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(e)  Allowiniij  proferontial  discounts  or  alJowing-  discounts  outside 
of  the  discount  period. 

(f)  xVbsorbini:'  freight  or  other  transportation  or  other  charges 
properly  payable  by  the  purchaser. 

(g)  Agreeing  to  give  or  giving  to  a  new  bu3'er  the  benefits  of  pay- 
ments made  or  other  credits  established  by  the  original  buj^er  for 
products  not  yet  delivered. 

(h)  Giving  credits  through  allowances  for  advertising  where  ad- 
vertising of  value  justifying  the  allowance  is  not  received. 

(i)  Selling  machines  or  equipment  or  any  part  thereof  for  cus- 
tomer's account  and  then  accepting,  by  assignment  and  without  re- 
course, the  deferred  part  of  the  sales  price  as  a  credit  in  another 
transaction. 

(j)  Selling  new  products  as  demonstration,  exhibition,  rebuilt, 
reconditioned,  overhauled,  or  used  machinery  and/'or  equipment  at 
less  than  the  current  regular  list  price  of  new  products  of  like  speci- 
fications and  quality. 

(k)  iNIaking  allowances  for  used  machinery  or  equipment  which, 
when  acquired  by  the  customer  or  prospective  customer,  was  '*  used  " 
and  which  has  been  in  his  possession  for  less  than  six  (6)  months, 
or  furnishing  a  customer  or  prospective  customer  with  old  machines 
and  equipment  or  assisting  a  customer  or  prospective  customer  to 
obtain  such  machines  or  equipment,  for  trading  purposes. 

(1)  No  Member  of  the  Industry  and  Trade  shall  give,  permit  to 
be  given,  or  directly  offer  to  give,  anything  of  value  for  the  purpose 
of  influencing  or  rewarding  the  action  of  any  employee,  agent,  or 
representative  of  another  in  relation  to  the  business  of  the  employer 
of  such  employee,  the  principal  of  such  agent  or  the  represented 
party,  without  the  knowledge  of  such  employer,  principal  or  party. 
Commercial  bribery  provisions  shall  not  be  construed  to  prohibit 
free  and  general  distribution  of  articles  commonly  used  for  adver- 
tising except  so  far  as  such  articles  are  actually  used  for  commercial 
bribery  as  hereinabove  defined. 

(m)  Subsidizing  public  officials,  or  employees,  or  customer's  em- 
ployees or  prospective  customer's  employees  or  their  relatives, 
through  employing  or  offering  to  employ  them,  or  in  any  other 
manner. 

(n)  Using  any  method  whatsoever  to  create  the  false  impression 
in  the  minds  of  customers  or  prospective  customers  or  others  repre- 
senting or  acting  for  them,  that  they  are  being  offered  opportunity 
to  purchase  under  unusually  favorable  conditions,  in  a  manner  to 
hamper  or  eliminate  competition. 

22.  Placing  in  a  customer's  or  prospective  customer's  plant  any 
machine  or  attachment  on  trial  or  under  conditions  tantamount  to 
trial,  except  that  in  the  case  of  any  customer  or  prospective  cus- 
tomer who  has  not  previously  purchased  or  tried  any  machine  or 
attachment  of  the  same  make  and  type,  it  shall  be  permissible  for 
the  seller  to  enter  into  a  contract  of  sale  for  a  single  machine  or 
attachment,  the  terms  of  which  contract  may  permit  its  recision  by 
the  customer  if  the  machine  or  attachment  shall  fail  to  operate 
and/or  produce  according  to  the  guarantee  of  the  seller  within 
ninety  (90)  days  from  the  date  of  installation;  provided,  hoAvever, 
that  it  shall  not  be  construed  unfair  trade  practice  to  install  newly 
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develojed  models  of  iiiaelunos  or  attaclinients  in  a  customer's  or 
prosp'ctivo  ciistoniei-'s  {)laiit  for  the  i)iirposo  of  testing  their  opera- 
tion under  ])ra(tical  working  conditions. 

23.  The  usurping  of  an}'  design  (or  (h-awing  of  a  design)  for 
printing  type  faces  or  ornaments,  originated  by  a  competitor,  either 
by  the  cop^'ing  of  such  design  in  its  original  form  or  after  it  has 
been  converted  into  a  matrix  or  other  means  of  reproduction,  pro- 
vided that  this  section  shall  not  become  effective  until  standards  have 
been  established  by  the  Members  of  the  Industry  and  Trade  con- 
cerned and  approved  by  the  Administrator  for  the  determination 
of  violations  of  the  standards.  Such  standards  to  be  effective  must 
be  filed  with  the  Code  Authority  not  later  than  ninety  (90)  days 
after  the  effective  date. 

The  application  of  this  Section  23  shall  be  limited  to  the  manu- 
facturers of  foundry-cast  type  and  of  type-casting  and  type-setting 
machinery  and/or  matrices  therefor. 

Article  VIII — Surplus  Machines 

The  Association  may  organize  and  incorporate  a  clearing  associ- 
ation to  cope  with  the  problem  of  used  surplus  machines  and  e(iuip- 
ment  in  accordance  with  a  plan  outlined  in  Exhibit  A  hereof.  AA'hen 
such  corporation  is  organized,  it  shall  be  under  the  administration  of 
the  Association  as  the  agency  of  the  Code  x\uthority,  and  its  member- 
ship shall  be  open  to  all  who  are  subject  to  this  Code.  Within  each 
State  this  Code  shall  not  supersede  any  laws  of  such  State  with 
reference  to  the  provisions  of  this  Article  VIII,  including,  also, 
any  provisions  of  or  procedure  under  the  voluntary  outlined  plan 
described  in  Exhibit  A. 

Article  IX — General 

1.  Employees  shall  have  the  right  to  organize  and  bargain  collec- 
tively through  representatives  of  their  own  choosing,  and  shall  be 
free  from  the  interference,  restraint,  or  coercion  of  employers  of 
labor,  or  their  agents,  in  the  designation  of  such  representatives  or 
in  self-organization  or  in  other  concerted  activities  for  the  purpose 
of  collective  bargaining  or  other  mutual  aid  or  protection. 

2.  No  emplo^^ee  and  no  one  seeking  employment  shall  be  required 
as  a  condition  of  employment  to  join  any  company  union  or  to 
refrain  from  joining,  organizing,  or  assisting  a  labor  organization 
of  his  own  choosing. 

3.  Employers  shall  comply  with  the  maximum  hours  of  labor, 
minimum  rates  of  pay,  and  other  conditions  of  employment  approved 
or  prescribed  by  the  President. 

4.  Within  each  State,  Members  of  the  Industry  and  Trade  shall 
conipl}^  with  any  laws  of  such  State  imposing  more  stringent  recjuire- 
ments,  regulating  the  age  of  employees,  wages,  hours  of  Avork,  or 
health,  fire  or  general  working  conditions,  than  under  this  Code. 

5.  Any  Avholly  owned  or  controlled  enterjjrise  engaged  in  the  In- 
dustry and  Trade  shall,  for  the  purpose  of  this  Code  and  its  adminis- 
tration, be  considered  as  a  jxirt  of  the  Member  of  the  Industr}-  and 
Trade  b}'  whom  it  is  so  owned  or  controlled. 
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6.  The  provisions  of  this  Code  concerning  sales,  trading  allow- 
ances and  sales  terms,  shall  not  apply  to  direct  export  sales  or  ship- 
ments of  any  product,  or  to  sales  or  shipments  of  any  product 
destined  ultimately  for  export,  or  to  sales  or  shipments  of  parts 
used  in  the  manufacture  of  products  for  export. 

7.  Each  employer  shall  post  in  conspicuous  places  the  full  labor 
and  wage  provisions  of  tliis  Code. 

Article   X — Cancelation   and  Amendment 

This  Code  and  all  the  provisions  thereof  are  expressly  made  subject 
to  the  right  of  the  President,  in  accordance  with  the  provisions  of 
Section  10  (b)  of  the  National  Industrial  Recover}^  Act,  from  time 
to  time  to  cancel  or  modify  any  order,  approval,  license,  rule,  or 
regulation,  issued  under  Title  I  of  said  Act,  and  specifically  to  the 
right  of  the  Pi-esident  to  cancel  or  modify  his  approval  of  this  Code 
or  any  conditions  imposed  by  him  upon  his  approval  hereof. 

Such  of  the  provisions  of  this  Code  as  are  not  required  to  be  in- 
cluded therein  by  the  Act,  may  be  modified  or  eliminated  as  changes 
in  circumstances  or  experience  may  indicate.  It  is  contemplated 
that  from  time  to  time  supplementary  provisions  to  this  Code  or 
additional  Codes  will  be  submitted  for  the  approval  of  the  Adminis- 
trator to  prevent  unfair  competition  in  price  and  other  unfair  and 
destTUctive  competitive  practices  and  to  effectuate  the  other  purposes 
and  policies  of  Title  I  of  the  Act  consistent  with  the  provisions 
hereof. 

Upon  approval  of  any  such  modifications,  supplementary  pro- 
visions, or  additional  cocles  by  the  Administrator,  after  such  notice 
and  hearing  as  he  may  prescribe,  the  same  shall  become  effective  as 
and  with  the  effect  or  provisions  hereof.  Any  such  modifications, 
supplementary  provisions,  or  additional  codes  may  be  submitted 
by  the  Code  Authority. 

Approved  Code  No.  257. 
Registry  No.  59&-18. 


EXHIBITS 

Exhibit  A  of  Artic(lb  VIII 

OUTLINE  OF  A  PI^N  SUBMITTED  BY  THE  INDUSTRY  AND  TRADE 
TO  DEAL  WITH  THE  SURPLUS  USED  PRINTING  EQUIPMENT  PROBLEM 

INTKODUCTION 

The  major  portion  of  the  available  surplus  used  printing  machinery  and 
equipment  rests  in  the  hands  of  printers  and  publishers  and  other  principals 
engaged  in  tlie  Graphic  Arts  Industry.  In  most  cases,  tliey  are  the  outright 
owners  of  it.  For  the  most  part,  such  used  machinery  is  offered  for  sale  not 
through  dealers  but  through  other  and  various  unorganized  mediums.  The  lack 
of  a  central  organized  outlet  for  such  used  machinery  unfavorably  affects  the 
entire  Industry  and  Trade  in  many  ways. 

OBJEXJT  AND  INTENT 

As  an  aid  to  the  Graphic  Arts  Industry  to  provide  through  an  authenticated 
source  for  the  disposition  of  all  kinds  of  used  machinery  at  fair  and  justifiable 
valuations,  by  acting  as  a  negotiator  between  owners  of  such  used  machinery 
and  prospective  purchasers  through  authorized  dealers  and  otherwise,  it  is 
proposed  that  there  shall  be  organized  a  clearing  coi"poration  to  effect  a  more 
satisfactory  situation  in  the  common  interest. 

It  is  not  the  intent  of  this  plan  to  interfere  with  the  right  of  owners  to 
sell  or  deal  with  used  surplus  machinery  with  whomsoever  they  may  choose, 
nor  is  it  the  intent  to  prevent  dealers  in  used  machinery  from  purchasing 
surplus  used  machinery  in  any  manner  they  may  see  fit,  and  trade  in  it,  or  to 
require  any  manufacturer,  dealer,  or  importer  to  participate  in  or  be  subject 
to  this  plan  except  by  his  voluntary  action  or  assent.  The  success  of  the  plan 
depends  upon  voluntary  cooperative  action  on  the  part  of  the  owners  of  such 
used  surplus  equipment.  If  it  achieves  the  desired  results  it  will  aid  the 
entire  Industry  and  Trade — consumer  and  producer — to  stabilize  employment, 
increase  wages,  and  enlarge  purchasing  power. 

DEFINITIONS 

"  Corporation." — National  Printing  Equipment  Clearing  Association. 

"  Industry." — Graphic  Arts  Industry. 

"  Used  Machinery." — Surplus  used  printing  machinery  and  equipment  of  a 
capital  asset  nature. 

"  New  Machinery." — New  printing  equipment  and  machinery  of  a  capital  asset 
nature. 

SrCGESTFD  PLAN   AND  FUNCTIONS 

Name  of  Organization — National  Printing  Equipment  Clearing  Association. 

Capitalization. — Based  on  cash  assets.  Charter  under  New  York  or  other 
State  Laws. 

Sto'-k  Subscription. — To  be  open  to  all  who  are  under  this  Code  and  who 
voluntarily  participate  in  the  plan.     Stock  shall  be  nonassessable. 

Registrar  of  Stock. — All  stock  issued  shall  be  countersigned  by  a  duly  quali- 
fied trust  c:tiupany  to  be  selected  as  Registrar. 

Stock  Negotiability. — Stock  shall  have  limited  negotiability.  Stock  to  be 
sold  by  a  memlier  shall  be  offered  first  to  the  corporation,  second  to  the  share- 
holders, and  if  jiurchase  fails  by  either  of  these  two  (2)  offerings,  then  the 
stock  may  be  offered  to  the  public. 

Management  and  Staff. — Directors,  Executive  Committee,  President,  Vice- 
President.  Secretary,  and  Treasurer.  Tlie  P.oard  shall  set  up  a  proper  working 
organization. 

(IGO) 
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Headquarters. — Maintained  at  satisfactory  location  separate  from  tliat  of  any 
shareholder. 

Selling  Organization.— Sales  of  used  machinery  listed  with  the  corporation 
and  capable  of  satisfactory  economical  use  in  production  shall  be  effected  by 
it  only  through  autliorized  dealers  who  are  members  of  the  National  Printing 
Equipment  Association,  Inc. 

Advertising. — Cost  of  printed  matter  and  advertising  shall  be  borne  by  the 
corporation  unless  otherwise  arranged. 

Condition. — Condition  and  completeness  of  used  machinery  shall  be  certi- 
fied by  owners  on  appropriate  forms. 

Appraisal. — On  request  and  at  the  expense  of  the  owner  or  purchaser  as 
agx'eed,  corporation  will  arrange  for  appraisal  of  used  machinery,  with  due 
regard  to  the  corporation's  valuations,  as  provided  for  herein,  and  to  the 
operative  condition,  age,  and  modernism  of  design. 

Storage. — Used  machinery  capable  of  resale.  Pending  sale  and/or  other 
disposition  and  in  the  interest  of  economy,  owners  should  retain  custody  of 
equipment,  and  in  operative  condition  if  possible. 

Inspection. — Shall  be  at  the  expense  of  owner  or  purchaser,  as  agreed.  Pur- 
chaser should  inspect  used  machinery,  capable  of  resale,  at  the  time  of  buying 
and  if  found  acceptable,  so  acknowledge,  in  writing. 

Ptcpairs  and  New  Parts — Expense  of  any  such  to  be  borne  by  owner  or 
purchaser,  as  agreed. 

Delivery — All  expense  of  whatever  character  incurred  in  the  preparation 
for  shipment  and  all  shipping  and  delivery  charges  shall  be  borne  by  owner 
or  purchaser,  as  agreed. 

Erection — Cost  shall  be  borne  by  owner  or  purchaser,  as  agreed. 

Title — Owner  shall  give  Bill  of  Sale  to  purchaser  with  guarantee  as  to 
clearness  of  title  or  as  to  lien  or  encumbrance  of  any  nature  whatsoever. 

Sales  Price — May  be  fixed  by  owners  of  used  machinery  capable  of  resale. 

Terms — All  cash,  is  possiible. 

Cash  Discount — Rate  shall  be  fixed  by  owners. 

Deferred  Payments — Owners  may  fix  the  "  Terms  Price "  and  period  of 
credit  extension  where  sales  are  effected  on  time-payment  plan ;  corporation 
to  advise  as  to  any  legal  limitations. 

Contract  and  Notes — Corporation  will  have  prepared  for  account  of  owner, 
on  request,  at  his  expense,  which  will  be  nominal.  Advisable  for  corporation 
to  so  act,  considering  varying  legal  requirements  of  different  states. 

Interest  Rate — Six  (6)  percent  per  annum,  subject  to  conditions  of  state  laws. 

Landlord's  Lien — Where  state  statutes  give  prior  lien  to  landlords  of  premises 
for  unpaid  rental,  corporation  will  endeavor  to  obtain  for  owner  customary 
waivers  of  such  lien. 

Insurance — Maintained  at  expense  of  purchaser  pending  completion  of  pay- 
ments. Corporation  shall  furnish  list  of  acceptable  companies,  and,  where 
existent,  its  interest  to  be  noted,  and  corporation  to  follow  up  securing  pre- 
mium receipts,  renewal  policies,  and  direct  adjustment  of  any  losses. 

Preservation  of  Lien — Where  state  statutes  require  recording  of  filing  of  con- 
tracts or  mortgages  taken  back  to  secure  deferred  payments  and  renewals 
thereof,  corporation  will  on  request  arrange  for  compliance  with  statutory 
requirements  for  owner,  at  his  expense,  which  is  nominal. 

Collections — Unless  otherwise  arranged,  will  be  made  by  corporation — on 
proper  assignment  of  notes  and  contract;  all  expenses  (which  are  nominal) 
in  connection  with  assignment  and  collections  to  be  borne  by  owner.  If 
owner  is  in  need  of  cv^.sh,  corporation  may,  on  request,  endeavor  to  arrange 
for  the  discounting  of  the  notes  at  best  obtainable  rates. 

Remittances — Remittances  to  owner,  as  and  when  received  from  purcha.sers 
and  in  same  kinds  of  money  in  which  payment  is  made. 

Listings — Shall  be  promptly  referred  to  authorized  dealers. 

Priority  of  Sales — Identical  used  machinery  shall  be  offered  for  sale  in 
order  of  listing  so  far  as  it  may  prove  to  be  possible. 

Options — Used  machinery  capable  of  resale  shall  be  exclusively  listed  with, 
corporation  for  six   (6)   months'  period. 

Interim  Sales — If  during  this  six  (6)  months'  period,  opportunity  is  afforded 
owner  to  effect  sale  through  a  source  other  than  the  corporation,  owner  shall 
convey  full  particulars  to  corporation  prior  to  making  any  commitment,  thereby 
avoiding  misunderstanding  as  to  expense  incurred  or  otherwise. 
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Owner — Identity  shall  remain  undisclosed  pending  receipt  of  an  inquiry. 
Listing  shall  be  identified  by  corporation's  record  number. 

Compensation — For  the  purpose  of  providing  for  administrative,  clerical, 
advertising,  and  routine  expense  and,  in  the  absence  of  or  in  addition  to  a 
fixed  commission  selling  charge  or  precentage,  corporation  shall  be  free  to 
add  to  the  sale  price  fixed  by  owner,  a  reasonable  charge  to  cover  such 
expenses.  Corporation's  fee  and  charges  shall  come,  if  possible,  out  of  cash 
payment  or,  if  latter  not  sufficient  to  cover,  out  of  cash  payment  and  first 
notes  paid.  For  satisfactory  services  rendered,  dealers  will  receive  their 
compensation  out  of  equitable  charges  made  by  the  corporation  for  services 
rendered. 

Reservations — Pending  completion  of  payments  on  used  machinery  sold, 
the  right  shall  be  reserved  to  owners  to  withdraw  from  the  corporation  any 
contract  and  notes,  etc.,  lodged  with  it,  simultaneously  accounting  to  corpora- 
tion for  its  interest,  and  expenses,  if  any. 

Manufacturers — Shall  furnish,  on  request,  to  corporation  any  missing  data 
available,  or  history  of  used  machinery  listed  with  corporation  for  sale  or 
other  disposition. 

Straitened  Circumstances — Every  efEort  shall  be  made  to  obtain  the  sale 
and/or  other  control  of  used  machinery  coming  upon  the  market  as  the  i-esult 
of  defunct  or  bankrupt  concerns  or  consolidations  of  plants. 

Broad  Basis  of  Valuation — Practically  all  new  macliinery  is  equipped  with 
certain  perishable  equipment  which,  in  its  first  use,  becomes  immediately 
second-hand  and  of  no  market  value  to  manufacturei-s.  To  meet  this  condi- 
tion and  to  establish  a  fair  value  for  surplus  used  machinery,  the  Board  of 
Directors  of  the  National  Printing  Equipment  Association,  Inc.,  shall  be 
authorized  to  establish  rates  of  valuation  therefor.  This  Board  may  take 
cognizance  of  any  method  or  rules  and  regulations  for  determining  trade-in 
allowances  provided  for  in  Article  VII,  Section  3,  of  the  Code  for  the  Printing 
Equipment  Industry  and  Trade. 

Certificates  of  Value — Where  an  owner  desires  to  arrange  for  the  immediate 
disposition  of  his  sui*plus  used  machinery,  corporation  may  issue,  at  the  owner's 
request  and  subject  to  inspection  as  hereinbefore  provided,  a  Certificate  of 
Value  based  on  the  valuations  provided  for  herein,  in  full  settlement  for  said 
surplus  used  machinery,  the  disposition  of  which  will  then  rest  with  the  cor- 
poration. No  such  certificates,  however,  shall  be  issued  for  used  special-pur- 
pose machinei-y,  hereby  defined  to  be  machinery  built  to  order  from  specially 
prepared  drawings  and  manufactured  from  specially  built  jigs,  fixtures,  tools, 
and  other  specially  designed  manufacturing  equipment  necessary  in  the  manu- 
facture of  such  machinery,  unless  through  a  dealer  the  corporation  has  obtained 
In  advance  a  bona  fide  order  on  a  cash  basis  for  such  machinery  at  a  satis- 
factory price ;  provided,  however,  that  in  such  event  Certificate  of  Value  shall 
not  be  i.ssued  for  an  amount  in  excess  of  its  value  based  on  the  valuations 
provided  for  herein.  Where  a  dealer  in  used  machinery  desires  to  sell  used 
machinery  to  the  corporation,  the  coiiwration  may  issue  therefor,  at  the 
dealer's  request  and  subject  to  inspection  as  hereinbefore  provided.  Certificates 
of  Value  based  on  the  valuations  provided  for  herein  in  full  settlement  for 
such  machinery,  the  disposition  of  which  will  then  rest  with  the  corporation. 
The  corporation  shall  accept  Certificates  of  Value  from  dealers  in  connection 
with  its  sale  to  dealers  of  used  machinery  coming  into  its  absolute  possession, 
but  not  in  excess  of  ten  percent  (10%)  of  the  price  at  which  such  machinery  is 
sold  to  dealers  by  the  corporation. 

Liquidation  of  Certificates  of  Value — Certificates  of  Value  shall  be  honored 
by  all  manufacturers,  dealers  and/or  importers  of  machinei-y  voluntarily  par- 
ticipating in  this  plan,  but  only  in  connection  with  the  purchase  of  new  ma- 
chinery in  transactions  where  there  are  no  trade-ins  and  then  in  an  amount  not 
in  excess  of  ten  percent  (10%)  of  the  list  price  of  new  machinery  purchased  b'y 
the  holders  of  the  Certificate.  Where  an  aforesaid  dealer  or  importer  honors 
a  Certificate  of  Value  in  connection  with  the  sale  of  new  machinery  and/or 
equipment,  the  manufacturer  of  such  machinery  and/or  equipment  shall  reim- 
burse the  dealer  or  importer  who  represents  him,  for  the  full  value  of  the 
Certificates  taken  in  trade  on  the  sale  of  new  machinery  and/or  equipment  sold 
of  that  manufacturer's  make;  except  that  in  the  case  of  sales  made  by  dealers 
or  importers  under  terms  of  contracts  betwet>n  them  and  manufacturers,  entered 
into  prior  to  the  effective  date  of  this  Code,  the  manufacturer  sha.ll  aiTange  with 
the  dealer  or  importer,  who  sells  his  goods,  for  e(iuitable  terms  and  conditions 
upon  which  the  dealer  or  importer  shall  be  reimbursed. 
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Certificates  Unacceptable  Except  for  Machinery — No  Certificate  of  Valne  shall 
1)0  accepted  in  payment  for  sale  of  supplies  or  equipment  of  a  consumable 
ualnre;  nor  shall  such  Certificates  be  accepted  in  settlement  of  accounts  or 
notes  receivable  or  other  indebtedness ;  nor  shall  Certificates  of  Value  be 
accepted  as  part  of  a  cash  payment  in  deferred  payment  transactions. 

Negotiability  and  Disposition  of  Certificates  of  Value — Except  manufacturers, 
including  their  representatives  and  their  direct  dealers,  and  importers,  any 
liolders  of  certificates  will  be  at  liberty  to  sell  them  to  others  who  may  be  in 
the  market  therefor.  Field  representatives  of  manufacturers,  dealers,  and 
importers,  knowing  who  is  in  the  market  for  new  machinery,  will  be  in  a 
position  to  assist  these  holders  to  find  an  outlet  for  their  certificates  through 
such  printers  or  publishers  as  may  be  contemplating  the  purchase  of  new 
machinery.  The  corporation  will  from  time  to  time  advise  the  trade  of  any 
certificates  reported  to  it  as  available  for  resale,  also,  the  manufacturers 
will  receive  notices  at  least  weekly  from  the  corporation  of  certificates  issued. 
In  tui'n,  tliey  will  keep  their  field  representatives  informed.  Holders  of  cer- 
tificates will  undoubtedly  experience  but  little  difficulty  in  finding  a  ready 
market  for  them. 

Maturity  of  Certificates  of  Value — Certificates  of  Value  shall  cease  to  have 
any  value  after  a  period  of  five  years  from  the  original  date  of  issue  and  shall 
after  said  date  of  expiration  be  surrendered  to  the  corporation  for  cancellation. 

Registration  of  Certificates  of  Value — Certificates  of  Value  shall  be  void 
unless  signed  by  two  separate  oflicers  of  the  corporation  and  countersigned 
by  a  responsible  trust  company  to  be  selected  as  Registrar. 

Surrender  or  Reduction  of  Certificates  of  Value  by  Manufacturers — Manu- 
facturers and  their  dealers  and/or  importers  direct  or  through  the  manu- 
factuers  honoring  the  Certificates  of  Value  shall  immediately  following  receipt 
of  settlement  for  said  new  machinery,  forward  the  Certificates  of  Value  to 
the  corporation  for  cancellation  with  a  complete  statement  of  the  transaction  in 
connection  with  which  the  certificates  were  taken.  If  an  amount  equal  to  ten 
percent  (10%)  of  the  list  price  of  new  machinei^y  will  not  entirely  exhaust 
a  certificate  the  purchaser  will  turn  the  certificate  over  to  the  manufacturer, 
dealer,  or  importer  who  will  send  it  to  the  coi"poration  to  have  the  necessary 
amount  endorsed  as  a  debit  thereon,  following  which  the  certificate  will  be 
returned  to  the  purchaser  to  be  held  for  future  use. 

Outstanding  Certificates  of  Value — At  least  weekly  the  corporation  shall 
send  to  Members  of  the  Industry  and  Trade  participating  in  this  plan  notices 
of  the  issuance  of  certificates  and  shall  at  monthly  intervals  furnish  to  such 
parties  a  complete  list  of  outstiuding  certificates  showing  their  current  value. 

Disposition  of  Products — Immediately  upon  the  sui'render  of  used  machinery 
to  the  corporation  under  the  proposed  certificate  plan,  the  corporation  will 
arrange  for  the  resale  of  used  machinery  capable  of  satisfactory  economical 
use  in  production  thiough  authorized  dealers  and  will  thoroughly  destroy 
all  used  machinery  coming  under  its  control  which  in  its  judgment  has  ceased 
to  be  an  economical  factor  in  production. 

Notice  to  Manufacturers — Manufacturers  shall  be  duly  notified  of  the  dis- 
position of  all  used  machinery  coming  under  control  of  the  corporation. 

Manufacturers'  Record  of  Equipment — Each  manufac-turer  shall  furnish  to 
the  coi-poration,  on  forms  to  be  prepared  and  readily  adaptable  to  his  busi- 
ness, a  record  of  all  printing  machinery  manufactured  since  the  year  1913 
showing  the  fiscal  or  calendar  year  in  which  such  machinery  was  manufac- 
tured, model,  price,  style,  serial  number,  and  other  descriptive  information 
identifying  the  age  of  such  machinery ;  and  shall,  thereafter,  continue  to  fur- 
nish such  information  at  yearly  intervals.  Sxich  informatiiju  will  serve  as  a 
guide  to  the  corporation  in  determining  the  amount  of  Certificates  of  Value  to 
be  outstanding  at  any  one  time.  It  will  also  assist  in  the  fixing  of  rates  of 
valuation  of  used  machinery  according  to  age  and  modei'nism  of  design,  and 
it  will  further  enable  the  corporation  to  determine  the  disposition  of  such  used 
machinery  as  becomes  the  sole  property  of  the  corporation. 

Purchasers  of  Used  Machinery  Thrcuigh  a  Source  Other  than  the  Corpora- 
tion— The  corporation  will  cooperate  with  the  industry  in  supplying  the  fullest 
information  regarding  any  used  machinery  offered  to  the  industry  through  any 
source  other  than  the  corporation.  Prospective  purchasers  would  do  well,  in 
all  cases,  to  indicate  their  intention  of  purchasing  such  machinery  so  that  they 
may  have  before  them  a  complete  history  thereof.  This  should  prove  of  valu- 
able as.sistance  in  aiding  them  to  reach  a  satisfactory  decision. 
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Dealers'  Direct  Sales  and  Purchases— Dealers  should  report  to  the  coiTora- 
tion,  on  appropriate  forms,  all  used  macliiiiery  purchased  by  them  or  lodged 
with  them  for  sale,  and  the  disposition  of  such  machinery.  The  object  of  this 
is  merely  to  keep  the  coi-poration  informed  as  to  the  state  of  the  used  machinery 
market  and  its  location.  It  will  also  aid  the  corporation  in  referring  listings 
to  dealers,  and,  in  addition,  enable  the  corporation  to  advise  with  dealers  as  to 
inquiries  received  by  it  from  time  to  time  from  prospective  purchasers  of  used 
machinery. 


Exhibit  B  of  Section  2,  Article  VII 
PRINCIPLES  FOR  DETERMINING  COSTS 

It  is  not  the  intention  to  develop  or  even  to  suggest  a  uniform  system  of 
cost  accounting  for  the  industry  as  a  whole.  There  is  too  much  variety  in  the 
character  of  the  several  husinesses  involved  to  make  such  a  uniform  system 
practicable.  It  is  rather  the  aim  to  make  clear  what  the  elements  of  cost  are 
and  to  outline  the  general  principles  upon  which  they  should  be  assembled 
into  unit  costs,  leaving  it  to  each  individual  member  of  the  industrj^  to  formu- 
late his  own  accounting  system  in  such  form  as  is  most  suitable  and  convenient 
for  the  needs  of  his  business :  the  only  stipulation  being  that  the  sj^stem  shall 
be  so  framed  as  to  bring  out  the  data  necessary  to  comply  with  the  principles 
here  laid  down. 

There  are  several  kinds  of  goods  for  which  costs  will  need  to  be  ascertained : 

(a)  Standard  or  universal  purpose  machinery  and  equipment,  which  is 
manufactured  on  a  repetitive  basis  and  may  be  built  for  stock. 

(b)  Special  purpose  machinery  and  equipment  built  to  order,  from  specially 
prepared  drawings  and  manufactured  from  si>ecially  built  jigs,  tools,  and  other 
specially  designed  manufacturing  equipment  necessary  for  the  production  of 
such  machines. 

(c)  Machinery  and  equipment  dealt  in  but  not  manufactured  by  the  con- 
cern handling  it. 

(d)  Supplies  as  distinct  from  machinery  and  equipment. 

The  elements  entering  into  costs  divide  roughly  into  two  groups,  viz :  Direct 
and  Indirect,  the  former  being  items  which  can  be  identified  as  applicable  to  a 
specific  unit  of  goods  or  product  and  the  latter,  those  which  cannot  be  so 
identified. 

In  building  up  unit  costs  the  differentiation  between  direct  costs  and  indirect 
costs  will  vary  somewhat  as  between  the  four  types  of  goods  enumerated  above, 
but,  there  need  be  and  should  be  no  variation  in  the  principles  involved,  which 
are,  that  each  type  should  carry  every  element  of  direct  costs  applicable  to 
it  and  also  a  fair  proportion  of  the  indirect  (or  general)  costs  which  cannot  be 
identified  against  a  specific  unit  of  goods  or  product,  such  as  indirect  manu- 
facturing costs;  amortization  of  expense  of  research  and  developing  and  pro- 
tecting products;  costs  of  delivery,  installation  and  service  (where  involved 
in  the  term  of  sale  and  price  quoted);  administrative  and  general  expenses; 
selling  expenses;  taxes,  etc. 

In  the  allocation  of  indirect  costs  to  unit  costs  there  are  various  methods 
which  may  be  used  any  of  which  might  be  suitable  for  a  particular  case.  It  is 
not  intended  here  to  stipulate  the  use  of  any  particular  method  but  only  to 
stipulate  that  whatever  method  of  allocation  is  used  must  be  an  equitable 
method  and  in  accordance  with  recognized  sound  cost -accounting  practice. 

As  a  general  principle,  it  is  recognized  that  the  fair  allocation  of  indirect 
costs  to  unit  costs  necessitates  the  selection  as  a  base,  of  a  period  of  .sufficient 
length  I'o  be  representative  and  during  which  volume  has  been  normal ;  other- 
wise misleading  cost  figures  will  be  produced  which  might  result  in  the  compu- 
tation of  a  selling  price  that  would  render  the  marketing  of  the  goods 
impossible. 

Similarly,  in  placing  on  the  market  new  models  of  machinery,  even  of  the 
standard  or  universal  purpose  type,  the  all-inclusive  cost  of  the  first  few  batches 
of  machines  might  easily  be  shown  to  be  higher  than  a  fair  selling  price,  unless 
reason  is  used  in  determining  a  fair  number  of  units  over  which  the  initial 
costs  shall  be  spread. 

Further,  in  determining  the  cost  of  machinery,  repossessed  because  of  default 
of  the  buyer,  it  must  be  considered  permissible  to  write  down,  where  necessary, 
the  amount  for  which  the  article  was  repos-sessed.  to  a  fair  inventory  value  of 
It,  having  regard  to:   (1)   The  cost  of  a  new  article  of  similar  model  and  size, 
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(2)  The  costs  of  reconditioning  and  rehandling,  (3)  The  then  current  selling 
price  of  the  repossessed  article,  and  (4)  Any  special  condition  surrounding 
the  transaction. 

Below  is  given  a  summary  of  the  elements  usually  entering  into  cost. 
Naturally  it  is  to  be  undei'stood  that  if  in  any  particular  business  or  as  to  any 
particular  unit  of  goods,  some  one  or  more  of  the  elements  named  arc  not 
present,  such  element  or  elements  should  be  disregarded. 

(1)  Costs  of  Manufacture  or  of  Repairing  or  Reconditioning — Direct  costs 
comprise  all  expenditures  for  materials,  labor,  and  other  items  which  can  be 
identified  as  applicable  to  a  specific  unit  of  product. 

Indirect  costs  of  manufacture  (sometimes  called  factory  burden  or  factory 
overhead)  comprise  all  expenditures  in  connection  with  production  which 
cannot  be  identified  as  applicable  to  any  specific  unit  of  product ;  such  as  super- 
vision ;  elevator  service ;  janitor  service ;  and  other  general  labor ;  stock  keep- 
ing, lime  keeping  and  planning  and  routing  work;  engineering;  packing  and 
shipping ;  perishable  tools  and  other  general  factory  supplies ;  inspection,  pat- 
tern exi)ense ;  power,  light,  and  heat ;  factory  communication ;  repairs,  main- 
tenance, and  protection  of  factory  properties  and  equipment;  rent  and/or  de- 
preciation at  adequate  rates  of  factory  properties  including  machinery  and 
equipment,  and  taxes  and  insurance  on  such  factory  properties  and  on  inven- 
tories ;  workmen's  compensation  and  group  insurance ;  costs  of  welfare  and 
safety  services,  etc. 

(2)  Expense  of  Research  and  Developing  and  Protecting  Products — These 
comprise  the  cost  of  professional  and  all  other  work  and  expense  involved  in 
(a)  improving  present  products,  (b)  developing  new  products,  and  (c)  protect- 
ing products  by  patents,  trade  marks,  or  otherwise.  These  should  be  amortized 
over  a  fair  period. 

(3)  Costs  of  Delivery,  Installation,  and  Service — Some  of  these  will  only 
arise  in  cases  where  goods  are  sold  "  delivered  "  or  "  delivered  and  installed  " 
at  or  in  customer's  plant.  They  may  include  freight  on  goods  shipped ;  cartage 
and  other  delivei'y  costs  at  destination ;  wages  and  expenses  of  service  men 
engaged  on  installation  and  demonstration  of  machinery  or  equipment ;  the 
cost  of  rough  labor  engaged  locally  to  assist  said  service  men ;  etc. 

(4)  Administrative  and  General  Expense — This  classification  includes  salaries 
and/or  other  compensation  of  otficers  and  clerical  stalfs  except  those  engaged 
in  the  manufacturing,  installation,  and  selling  departments ;  legal  expenses ; 
losses  on  repossessions  and  bad  debts ;  and  other  expenses  applicable  to  the 
business  as  a  whole  rather  than  to  any  particular  department  or  classification. 

(5)  Selling  Expense — This  includes  all  salaries,  commissions,  and  other  com- 
pensation of  salesmen  or  selling  agents  and  their  traveling  expenses ;  salaries 
of  general  employees  at  branch  sales  oflBces  and  all  rentals,  taxes,  and  expenses 
applicable  to  such  branch  oflBces ;  salaries  and  wages  of  employees  engaged  at 
head  oflQce  in  selling  work  and  all  expenses  incurred  at  head  office  applicable 
to  sales,  advertising,  and  publicity,  etc.  Selling  expenses  do  not  include 
salaries  of  installation  and  service  men,  as  these  fall  within  group  2. 

(6)  Taxes — These  include  Federal  and  State  franchise,  capital  stock,  and 
corporation  taxes;  and  all  other  taxes  except  those  applicable  to  factory 
properties  and  inventories  and  sales  oflBces. 
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